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R. I. Why are you still using projections?! 
 
The problem  
 
Pension projections. Yuk! Right? They are the bane of every administrator, paraplanner and 
advisers life.  
 
They’ve always been deemed a necessary evil, obtaining them so they can be put into SelectaPension or O&M, 
so comparisons can be run to make a compliant file when looking at pension switching.  
 
The issues with this? 
 

• The timescales – our paraplanning sister company Para-Sols was recently quoted 42 working days to get 
projections sent out. What even is that?! Even taking this extreme out of the equation, the average 
turnaround time quoted is 10 working days. Hardly efficient.  

• The accuracy – and the distinct lack of it. You’re told by the provider that the annual charges are 1.50%. 
And yet when you put the projections into SaP, they show a reduction in yield of just 0.90%. Who do 
you believe? How do you explain it to the client!?  

 
 

What does the FCA want? 
 
Word for word, this is the feedback we got from the FCA when we questioned this: 
 

“you only need projections on new products being recommended (where illustrations 
are required, i.e. mainly life and pension contracts). You do not need them on 
existing schemes. You may want to get projections on existing schemes to help with 
the costs comparisons but this is not necessary if you are able to undertake 
appropriate costs comparisons by other means (e.g. comparing TERs/OCFs and 
taking into account exit and initial charges) “ 

 
Seems pretty self-explanatory, right? Projections are not an FCA requirement – as long as you can undertake an 
appropriate cost comparison by some other method. 
 
But what is the other method?  
 
Well until recently, we didn’t think there was one. This is an issue we discussed with our friends at Financial 
Express, who also agreed it seemed a little crazy for there to be so many challenges and no solution.  
 
 

Our solution  
 
We figured that the best solution was a Reduction in Yield comparison. The Reduction in Yield 
would show what the impact of charges was on a client’s portfolio. It is not as simple as, if the 
fund grows at 5%, and the charge is 1%, then the net growth is 4%. There is the compounded 
impact of the charges. There are initial fees. There are exit fees. 
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Simple example: existing plan has annual charges of 1%. New plan has charges of 0.90%. New plan is cheaper. 
Unless there are initial and/or exit charges. In which case, the RIY will show the impact of those charges, 
comparing more than just the ongoing, and giving a true reflection to the client.  
 
Turn these figures from % to pounds and pence, and you can ensure you’re also meeting FCA requirements of 
explaining things to the client in a language they understand (this is another intention of projections – so the 
clients can physically see the impact of charges on their fund value, which might help them understand it better).  
 
BUT – there was no reduction in yield calculator available. 
 
UNTIL – we discussed our frustrations with the good folk at FE and had one built!  
 
 

How does it work?  
	
Here’s an example, and a comparison against the traditional route of using SelectaPension to 
undertake a comparison.  
	

Existing plan details  New plan details  
 
Fund and transfer value - £158,359  
Projected growth – 2.6% 
At age 65 - £170,000  
Explicit charges – 0.10% per annum  
 

 
Fund, plan and adviser charges – 1.94%  
Initial fee - £495  
 

	
So, the new plan is more expensive, plus there’s initial fees to take into consideration.  
 
 
SelectaPension Comparison  
 
The output from SaP is below – it took us 15 working days to get the projections on this 
scheme (the client had almost retired by the time they arrived…!) 
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FE RIY tool  
 
And here’s the output from the FE tool – we got the charges over the phone, so took about 15 
minutes instead of 15 working days… 
 

 
 
We’ve deliberately picked a case where we thought the projections were accurate, so that we could compare side 
by side. As you can see, the projected figures via both methods are virtually identical, other than:  
 

• With the RIY tool you can see the breakdown each year  
• It is in more specific figures, rather than a hefty round up, or around down  
• You get the same output, so can discuss it in real terms with your client, factoring in the impact of any 

initial and / or exit charges  
• As long as you have the charges information, you can run the comparison. No lengthy wait for 

projections. And no issue with projections then not matching the charges you have been quoted.  
 
In short, we love it!  
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Anything else? 
 
Well, as if all of that wasn’t enough, it’s also a dream to use. Modern interface and, if you are 
comparing a clients existing portfolio, or if the new portfolio is already built in to FE, you can 
simply pull these through, instead of manually inputting charges.   
 
One final bonus is that, because we helped FE determine how this tool should work, and undertook thorough 
user testing for them, they’ve agreed that they will give the first three months subscription for free. If that’s not 
enough, they’ll also discount the first year by 20% (Analytics/Risk Profiling/Additional Licenses/Webtools etc) to 
all Apricity clients buying any FE service.  
  
And for Apricity clients who are not already Analytics users, they will provide a 3-month free trial, for you to get 
to know the system. 
 

 
^^ pretty interface! 

 
 
We have no affiliation with FE. We’re not paid by them to promote their tools. We just thought there was a gap 
in the research market, and between us, we’ve tried to create something that fills that gap. And we think is a bit 
brilliant.  
 


